SUBJECT INDEX TO 
OPTOMETRIC MANAGEMENT 


JANUARY THROUGH DECEMBER 1973 


ACCOUNTING 
Guide to Congress Deductions, May, 39 


ACTION MEMO! 
Beware of The Minifunds, April, 69 
Beware of Your Safety Deposit Box, Sept., 73 


Consider Opening A Custody Account For Yourself, Dec., 


Fighting The 1.R.S. in Tax Court, Jan., 45 
Ginnie Maes Take Off, Mar., 85 

Giving Property Away, July, 71 

Hedging Against Inflation, July, 59 
Homeowners Insurance, Nov., 49 

Protect Yourself With a Performance Bond, Aug., 65 
Retire on Your Life Insurance, Feb., 43 
Should Your Money be Managed, July, 79 
Shop For a Lawyer, June, 61 

Stop Those Thieves, June, 79 

Watch Your Telephone Bills, June, 83 
Weigh Those Tax Shelters, Mar., 77 

Win a Tax Deduction, Dec., 61 


BUYER’S GUIDE 
Slit Lamps, Nov., 18 
Chemical Tempering Units, Dec., 27 


CONTACT LENSES 
Aide-ing With Soft Contact Lenses, Sept., 47 
Contact Lens Designs, Feb., 29 
Contact Lenses: Easy Come . . . Easy Go, Mar., 41 
Contact Lens Solutions: The Best Policy is a Firm Policy, 
Oct., 71 
The Give and Take of Contact Lens Patients, Mar., 16 


DEAR JUDI 
‘ A”’ is For Availability, Jan., 33 
Coexisting With those Insurance Forms, May, 57 
Keeping The Office Manual, Dec., 35 
Recalls That Bring Results, Apr., 29 
When You Need a Way With Young Patients, Feb., 31 
You, The Doctor’s Secretary, Nov., 39 


You, Your Doctor and The Law, Aug., 25 

You, Your Doctor and The Law Part II, Sept., 59 
Your Role as Frame Stylist, June, 39 

Your Role as Frame Stylist Part Il, July, 29 


DEMONSTRATE! 
Bifocals, Apr., 25 
Contact Lens Designs, Feb., 29 
How That New Frame Will Look, Sept., 39 
Magnifying Aids, Nov., 37 
Monocular Trial Lens Clip, Oct., 67 
Need For a New Frame, May, 35 
Nylon Frames, June, 35 
Pit Resistance, Mar., 25 
Soft Pads, Aug., 21 
Tonometry, jan., 25 
Trifocals, July, 27 
The Need For One Contact Lens, Dec., 27 


DISPENSING 
Aide-ing With Soft Contact Lenses, Sept., 47 
Bifocals, April, 25 
Contact Lens Designs, Feb., 29 
Dear Judi: Your Role as Frame Stylist, June, 39 
Dear Judi: Your Role as Frame Stylist, Part Il, July, 29 
Frame Data, Nov., 37 
How That New Frame Will Look, Sept., 39 
Magnifying Aids, Nov., 37 
Own Your Own Lab?, Jan., 20 
Monocular Trial Lens Clip, Oct., 67 
Need For a New Frame, May, 35 
Nylon Frames, June, 35 
Pit Resistance, Mar., 25 
Soft Pads, Aug., 21 
The Case Against Your Own Office Lab, Apr., 47 
Trifocals, July, 27 


FEES 
Phasing Out Price Controls: Where The Profits Are, Mar., 18 
Telescoping Your Fees?, Nov., 14 
Your Fees: Steady She Goes, jJan., 15 
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FINANCIAL 
Beware of Your Safety Deposit Box, Sept., 73 
‘Boiler Plate’ Your Pension Plan?, Oct., 33 
Bond Funds: The Only Game in Town, Sept., 75 
Consider Opening a Custody Account For Yourself, Dec., 75 
Control That Cash!, Nov., 65 
Corporation Vs. Keogh: Who’s on First, Oct., 20 
Giving Property Away, July, 71 
Guide to Congress Deductions, May, 39 
Hedging Against Inflation, July, 59 
Make The Social Security Clause Work For You, jan., 47 
The P/E: Your Sharpest Investment Weapon, Aug., 33 
To Build The Best Professional Building, Dec., 53 
‘REIT’: Right Investment For You?, July, 49 
Should Your Money Be Managed?, July, 79 
Your Bigger Share Under Medicare, June, 24 


IDEA BANK 
Bulletin Boards, Dec., 67 
Frame Data, Nov., 37 


INSURANCE 
Covered By Champus?, May, 75 
Dear Judi: Coexisting with Those Insurance Forms, May, 57 
The Doctor Who Asked to Be Sued, Apr., 16 
Freedom of Choice: Fact or Fantasy, Dec., 15 
Protect Yourself With A Performance Bond, Aug., 65 
Retire on Your Life Insurance, Feb., 43 
Security Money Can’t Buy, Dec., 43 
Variable Life Insurance: New Hedge Against Inflation, 
June, 65 


LEGAL 
The Corporations That Stumble, Oct., 24 
Dear Judi: You, Your Doctor, and The Law, Aug., 25 
Dear Judi: You, Your Doctor, and The Law Part II, Sept., 59 
The Doctor Who Asked to be Sued, Apr., 18 
‘Don’t Stew—Sue!’, Jan., 59 
Fighting The I.R.S. in Tax Court, Jan., 45 
In a Corporation . . . And Out Again, Oct., 47 
‘I Tried It... and | Like It!’, Oct., 61 
Partnership on The Rocks, May, 20 
Protect Yourself With a Performance Bond, Aug., 65 
Shop For a Lawyer, June, 61 
The Physician’s Assistant: See How He Grows... . 
And How He Can Be Cut To Size, Aug., 15 
What You Can (And Cannot) Do With Trusts And 
Leasebacks, Mar.. 67 
Why Rhode Island Optometrists Saw Red, Sept., 29 
Your Records, Your Rights and Your Responsibilities, july, 16 


OFFICE 
Alarms and Their Effectiveness, Sept., 22 
An ‘idiot Board’ For Your Aide?, Mar., 81 
Are You a Security Risk?, Sept., 14 
Better Check Those References, Aug., 59 
Bulletin Boards, Dec., 67 
Dear Judi: Keeping Ine Office Manual, Dec., 35 
How Safe is Your Office?, May, 87 
‘It’s a Steal!’, Sept., 18 
On The Mall: Where Practice is Perfect?, Mar., 47 
Own Your Own Lab?, jan., 20 
So You Want to Build a Professional Building, Nov., 27 
Stop Those Thieves, June, 79 
Stress! How to Tame The Tiger, Aug., 45 
Watch Your Telephone Bills, June, 83 


SUBJECT INDEX 


You Need An A/V Room, Feb., 49 


PATIENT RELATIONS 


Aide-ing With Soft Contact Lenses, Sept., 47 

An ‘Idiot Board’ For Your Aide?, Mar., 81 

Bifocals, Apr., 25 

Classics From the Classroom, Aug., 11 

Contact Lenses: Easy Come. . . Easy Go, Mar., 41 

Contact Lens Solutions: The Best Policy is a Firm Policy, 
Oct., 71 

Covered By ‘Champus’?, May, 75 

Bulletin Boards, Dec., 67 

Dear Judi: ‘‘A”’ is For Availability, Jan., 33 

Dear Judi: Coexisting With Those Insurance Forms, May, 57 

Dear Judi: Recalls That Bring Results, Apr., 29 

Dear Judi: When You Need a Way With Young Patients, 
Feb., 31 

Dear Judi: You, The Doctor’s Secretary, Nov., 39 

Dear Judi: You, Your Doctor, and The Law, Aug., 25 

Dear Judi: You, Your Doctor, and The Law Part II, Sept., 59 

Dear Judi: Your Role as Frame Stylist, June, 39 

Dear Judi: Your Role as Frame Stylist Part Il, July, 29 

‘Do Unto Others’, june, 51 

The Doctor Who Asked to be Sued, Apri/, 18 

‘Don’t Stew—Sue!’, Jan., 59 

The Give and Take of Contact Lens Patients, Mar., 16 

How That New Frame Will Look, Sept., 39 

How To Write a Perfect Prescription, Feb., 14 

‘It’s The Best Recall System Going!’, july, 20 

Magnifying Aids, Nov., 37 

Monocular Trial Lens Clip, Oct., 67 

Need For a New Frame, May, 35 

Need For One Contact Lens, Dec., 33 

Nylon Frames, June, 35 

Soft Pads, Aug., 21 

Some Patients Need a ‘Dear John’ Letter, june, 21 

Tonometry, jan., 25 

Trifocals, July, 27 

When The Name of The Patient's Game is ‘Chutzpah’, July, 73 

When The Patient Speaks Without Talking, July, 63 

You Need an A/V Room, Feb., 49 

Your Bigger Share Under Medicare, June, 24 

Your Records, Your Rights And Your Responsibilities, July, 16 


PERSONNEL RELATIONS 
Are You a Security Risk, Sept., 14 
Better Check Those References, Aug., 59 
‘Boiler Plate’ Your Pension Plan?, Oct., 33 
Control That Cash!, Nov., 65 
Dear Judi: Keeping The Office Manual, Dec., 35 
The Physician’s Assistant: See How He Grows... 

And How He Can Be Cut To Size, Aug., 15 


PRACTICE MANAGEMENT 
Alarms and Their Effectiveness, Sept., 22 
An ‘Idiot Board’ for Your Aide?, Mar., 81 
Better Check Those References, Aug., 59 
‘Boiler Plate’ Your Pension Plan?, Oct., 33 
The Case Against Your Own Office Lab, Apr., 47 
The Case of the Unlisted Optometrist, Mar., 29 
Control That Cash!, Nov., 65 
Corporation Vs. Keogh: Who’s on First, Oct., 20 
Freedom of Choice: Fact or Fantasy, Dec., 15 
The Corporations That Stumble, Oct., 24 
Dear Judi: Recalls That Bring Results, Apr., 29 
The Doctor Who Asked to be Sued, Apr., 18 
‘Don’t Stew—Sue!, jan., 59 
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CH ANGE SUBJECT INDEX 
OF ADDRESS? 


For best service, use this 
handy form. Allow at least six 
weeks for change to take effect. 


——— ee nn en en Se In A Corporation and Out Again, Oct., 47 

TAPE PRESENT ADDRESS LABEL FROM FRONT COVER | Incorporate Now: The Reasons Why, Oct., 15 
| OF OPTOMETRIC MANAGEMENT HERE, ' ‘| Tried It... And I Like It!’, Oct., 61 

OR PRINT IN ALL THE INFORMATION | It Pays to Play, April, 14 

— ‘It’s a Steal!’, Sept., 18 

| It’s The Best Recall System Going!’, July, 20 
On The Mall: Where Practice is Perfect?, Mar., 47 
Own Your Own Lab?, jan., 20 
Partnership on The Rocks, May, 20 
| Phasing Out Price Controls: Where The Profits Are, Mar., 18 
a ee = ee en ee ee The Physician’s Assistant: See How He Grows... 

And How He Can Be Cut To Size, Aug., 15 
They Try to Get it for You Wholesale, Dec., 20 
To Build The Best Professional Building, Dec., 53 
So You Want to Build a Professional Building, Nov., 27 
New Address Security That Money Can't Buy, Dec., 43 
Watch Your Telephone Bills, June, 83 
When The Name Of The Patient’s Game is ‘Chutzpah’, July, 73 
You Need an A/V Room, Feb., 49 
Your Bigger Share Under Medicare, June, 24 
Your Fees: Steady She Goes, Jan., 15 
Your Records, Your Rights And Your Responsibilities, July, 16 


880 Main Street, Stamford, Conn. 06902 Contact Lenses: Easy Come . . . Easy Go, Mar., 41 


Contact Lens Solutions: The Best Policy is a Firm Policy, 
Oct., 71 

The Give and Take of Contact Lens Patients, Mar., 16 

The Need For One Contact Lens, Dec., 33 


























SAVE How to Write a Perfect Prescription, Feb., 14 

= PROFESSIONAL CORPORATION 
‘Boiler Plate’ Your Pension Plan?, Oct., 33 
Corporation Vs. Keogh: Who’s on First, Oct., 20 
The Corporations That Stumble, Oct., 24 
In A Corporation and Out Again, Oct., 47 


PROJECTION LAMPS Incorporate Now: The Reasons Why, Oct., 15 
‘I Tried It... And I Like It!’, Oct., 61 


on G.E., Sylvania 
and Westinghouse 


COMPARE SITLER’S PRICES WITH iad renee magia " 

e Case Agains our Own ice Lab, Apr., 4/ 
WHAT YOU HAVE BEEN PAYING: Don Mitchell: Optometry’s Outspoken Congressman, May, 15 
Own Your Own Lab?, Jan., 20 


LAMP LIST 6 TO 23. 24 OR MORE Stress! How to Tame The Tiger, Aug., 45 


NUMBER PRICE ASST 'D. ASST'D. 
STOCKS 


AX* q : 2.34 Beware of the Minifunds, Apr., 69 
CAK “ - q i. " 95 Bond Funds: The Only Game in Town, Sept., 75 


Ginnie Maes Take Off, Mar., 85 
7.14 4.93 4.14 , 
. The P/E: Your Sharpest Investment Weapon, Aug., 33 
6.83 4.71 3.96 
6.93 4.78 4.02 TAXES 
(*) 130-volt Heavy Duty (AO. No. 11176) also available Big New Weapon For Your Small Tax Problems, April, 55 
} ergs - oo Ah gel | aa life. Care And Feeding of Your Tax Adviser, Feb., 61 
Many other numbers in stock. All above lamps packed Peay So rug - "a fan., & 
24 per carton. Minimum order, $25.00. Your shipment IvINg oe rly Away, july, 7/1 
prepaid if you send check with order. Lo, The Vanishing Tax Shelters, Nov., 53 
Spotlight on Your Schedule C, Feb., 19 


_ y Tax Do’s and Dont’s For December, Dec., 69 
SUPPLIES, What You Can (And Cannot) Do With Trusts And Leasebacks, 
INC. Mar., 67 
77 


Weigh Those Tax Shelters, Mar., 77 
Win A Tax Deduction, Dec.. 61 








213 North lowe Ave., Washington, lowe 52353 
P.O. Drawer 10 Phone (319) 653-2123 


~. Satisfaction Guaranteed for over 65 years j TRAVEL & EDUCATION 


You'll Leave Your Heart—, May, 27 
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